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Abstract
Referral reward programs (RRPs) are customarily used by firms to acquire new
customers. This study treats RRPs as a tool for customer relationship management. Study

1 confirms through field experimentation that word-of-mouth referrals induced by RRPs
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can strengthen the affective commitment of existing customers to the enterprise. Studies
2 and 3 examined how reward size, reward targets, and referral methods influence the
attitude of customers from the perspectives of the positive reinforcement theory, the self-
perception theory, and the cognitive dissonance theory. The results indicate that for new
customers, larger rewards promote greater affective commitment to the firm, whereas, for
existing customers, reward size has no significant impact on their attitude. If RRPs require
participants to tag referees, it can always induce consumers to maintain high affective
commitment regardless of reward size. In other words, with different reward settings, the
positive reinforcement theory and the cognitive dissonance theory can effectively explain
changes in consumer attitude. In contrast, the self-perception theory has poor explanatory

power.

Keywords: Affective commitment, word-of-mouth, recommendation, referral reward programs, reward size

1. (R E REEE

ik A A Y B R AR A [ b i 8 T B S R GREREE - B2 E R E DI
7~ it A RE S AT EIT Y (Digital, social media and mobile marketing) s 3 fili Y ER
BEE R Fy DSMM (Data Security Maturity Model ) #&H (X, (Lamberton and Stephen,
2016) o {EEMEFRFAH - EIFAERE SRR - R AR SR — R 2 R Bt
e ERBHE R B B E T RERY - PEMUER - 5351 - 192 TR KA ~ #/s22)
AE » RSB H RS B it A B 26 e B E IR RIS, - BE I SORMERE ~ BRI
FEARAERL A Rl EEE AR AR AL o KIEL - ik RS A B R B AU & i B 22 YR
EERREE L — -

et BFEEREIRF O BB BN S B S A Ry A S A B B R -
TR R E BB R S HERR i & - W R AN 5 [REVE B B A
HEREL (Allard et al., 2020; Grewal and Stephen, 2019) ° #R1f » FFZ WFSC IV E
ST A ER R R IR EH S A S B SR 1 A ST A (Jung et al., 2021; Viswanathan
et al., 2018; Wolters et al., 2020 ) » FfF57 2% B PA] [T RSLHE 7 4734 2 g I 2 AN (EL [ i SR i
= RS ae R R K E L HIAE (Villanueva et al., 2008 ) B B {KAIRAE
BETEE (Ramaseshan et al., 2017) 2 G S0 AT RE S B i Ho A A HERES &
T (Trusov et al., 2009) - FZ » BB HEE M RAVES » HEEZFE S EER S

pmt
0
~
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(Haenlein and Libai, 2017) ° BFEE R » BIEE A M ASRE CIR D (3817 8548

BIFT s - SSRGS LI — RS FATEERE J1 T H (Mayzlin, 2006) -

12 28 LR i i A T BB HEE A8 EhE &8 (Referral Rewards Programs,
RRPs) « HAXZLIT - HAGTEE QIS S R0 2 R i BaAR S - SR bS8 ~ I
FIFHA - SEEEEHEE G o RRPs FDAEEN A SR E - WAL 2
HUHERE R » JTREERR FERCRN - B oe B R T A e HE B AL AT B F - R
AR RE A S M A L S BRI S B B R B T AR LE A & (Godes and
Mayzlin, 2009) - #EZwHIF K » 1FE PRy & R E "I REE 22 BL RRPs (Z il » F AL
HERE AL A 5 ARG - RSB R Z R THEEA RIR R 8 A BRAGHEBS 2 iy - TCnT 2
FEEE A SR AT AR

HE L RlAIRTIRE S T = o WA R RIBR T 59T B AT
TRHVERRSL - A P RE R B B T LR BN B RN - WA E U
FE Y TR T ERUE 2 — IR R B R B R B - ARBEAKEE — BB SR (Commit-
ment-consistency theory ) * AMfTHEFRFIAVEIEE IR T H IR S im BRI ARNIT RhE—
% (Cialdini, 2009) ° B AMAFHEE AR » L& EIRAEH L EAE DR KE
(Public commitment) HYRSR » HEMEEA-E LMY IERIREE » RS B0N g &I
DUSRRIARIZ P REESR - fEIEE T - S KR A S RS - e
EAEHHERML - (EREEE RIRIHERE 2 fhifn sa b T S A SRR - g
HER - AN E RSB E Ll - HIRE Garnefeld et al. (2013) $HEERE
HKENEEER S BEE 28 RRPs > QB3I HRATTEGR 11.4% - B
FEAE A E S RV LR SR 19% BEE] 7% -

it BB R RRPs £E BEAER e S HE RS T HER A R RIRE RN TH (Berezan
et al.,, 2015) -+ A ZEFE HHSLEITE B 5 A BRI A i sk b 8 7 s R R -
SR - WA RGE BN B A af (E 2 1% - therbe s H S Ly SR
B35 BT T Ry Ry TS s AT 88 - R SUR S RARTAAE 2 JREN >
HEE SIS - KR THSEE PTHS THILT BRI AR A LAY (EE SR - S heim
(LSRR SRR 2 B E S SR RSB NANE - A AR OBEEIA 2 bt
Tl RE SR 2t S RRPs FR L ECRET -

Haenlein and Libai (2017) 8432t fir & A THE RO BERAIEZE - S
Z o CRTHE T En] DU ST ~ MIRA & PSS Bk & P IR R E =
il 5 AR A © Gao et al. (2020) HIZE—24347 RRPs AYER G ALt BG4
FREEAE R o AR » S SUBRE RN E A RS A n] 17 B e e JE BT RE S » 18
DEIFFRIRET T 28 B B R BB BUR - BRIEE B B IR A0 e H O
BT Fo I RBIS FE AR s 2 » HIBEmARIR SE G 905 28 - RO SRaTam N EIRY SRR/ N
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e G AT s R R B B TR R L B 7RG - R B E R - WA
B FEMIRISE - S PERIU E B AN FIRYSE Y ~ BRI A B B B E R
JiH (Dose et al., 2019; Wirtz et al., 2019) - 8/ RRPs fEMTE G FEER bS5
F2EEHMMOREE - AUTSRFI I EEERET » BRET IR Ry ~ B FA1E B e B
RN G S = A R E  FRERE ) - IRETR LR 38 2 oehy A RE T AR b —
BAG o Bt » RyLbi A FRIE G < EATBIE - AR e e e RS (CE et
)~ NEEEENEERE ~ NEASRERFEHEE 7 NS RRPs BYRER < AR
B2 5T i RRPs B2 A3 3 A REFHE T » At Bie i R AR it 2E S
— i - 3 RRPs RER Ryt SEHEBRIR BACRE By TH -

2. X Rkl fEE

2.1 HEBEZEEhGTE

HEEEAEENETES (Referral Reward Programs, RRPs) XAf BsREAHEEE TS (Customer
referral programs )  j& 7 FHRYRGSE M T H » SRR AN (BEHH
M#ESIE ) BB (BB - MR A R ESERIHEEEE

(Wirtz and Chew, 2002) ° #EM5CHE HBAR EEIHEE B SERYTT Ry m] LA Ry Tia i BE R
BFEEE (Reichheld, 2003) o RZEREREC TN EEITEEH ZEIHEE - (HBSHEIAE
SR 0 DL S R B (v B A ) R ] BEE P8 R L HE S 22 AU = B (Eisingerich
et al.,, 2014) - % RRPs FU#R{E 7 20 @88 ~ $r40 ~ I it F i 55 7 =k
R R A HAB E R HEE R o o B4 - #R EBER SR E S TR B R
B RAE o PRSI S R EE - R EEE AR R A EE K E
M1 T8E A4 RRPs I (Gao et al., 2022) -

RRPs {Ejit FEHE 88 BATHI LS B 52 B4 2E R IZ AU ] © Schmitt et al. (2011) #5
HiAEZE AT FI R RRPs ZRBER BATREH - thRERIRHEET S - e BiE— B
T 0 IR~ B E A SEED IT RE R S R A HE P A SR (Wirtz and Chew, 2002) ©
RRPs HiF Z A EWEA » & F RV E S B & B J7 £ (Member-get-member
campaigns ) B SE ) EGE A AR HEBE B EHTRB A /G 3¢ (Verlegh et al., 2013;
Villanueva et al., 2008 ) ° 5341 Q12 [KI FE it BEEBEHE 09 2 L #& 7 7% (Product-seeding
campaigns )+ M4 REAR L DALV E B BE BRI SR H A A OIS LUERITT SR H Ay -
Kozinets et al. (2010) #¥EL 84% & ¥& &AL U EI MY e e B & S R AHRASCE » W HAE
Ry (2T 3% E 18% AEHVHCAIEM (Dost et al., 2019) -

RRPs i A2 BB FURSUR LAY » S HZRAYERTT RRPs H R &b HE &Y
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AR FRHATF R &8 B3] (Meyners et al., 2017) » ¥R TIRZEES
IR - AR REEE IR E A R - BRI ERSEESRAIIR IR HERE 2 0 - AlE—
T A AR A BLAE ~ AR IR E G | ARIRZ: (Balter and Butman, 2005) - fx 22 Al
o E HEE AR OMENE SRR EIRERS - KRR PR BRI RER (Verlegh
et al., 2013) - {H Abendroth and Heyman (2013) HYBFZCHITEH, - S E iR Mg &
Bh s REEE AR W e I3 © Wolters et al. (2020 ) AYFIFSRITEHE G EWERER
TEFTHEEN A/ NGB SE » A SR A BRI vT LUKIE B 3R G % 5 2 B HEE HE A T 206
R H &) T Z AR AR AR AR TSI - RIAIM S - i/ NMEEI e
T ARHYFT R A RERIE B S A BB S -

RRPs #8850 2 25 X850 S b tlUS AVTT By T2 F R a5 RIS i 2 & it
TETAT IR - 35 P 2 R B A L W K 2 72 S A VR A = Y B i Rt
M H—Af bRy R REE BRI A H BOE ML AYEZE - B4 - 1E Godes and
Mayzlin (2009) FYBFSEELEEER AT 2 2 B HEEEHE IR 2 ¥ - (AR AR HEBEE 22 R Ml b
KFARE S - (FEREEERERHEE T TR HAHEE T Rl Ry 2 dirpny R fth - se&mi
WHERE & — MR H BB R T R o [RIBL - BB AR EDRHE R A8 S B IRV IEHREE -
ITHA%S RRPs ISR tHER @ R FIE B IHE B RE S S HEENEEZERE - A
A B CHEEI T RIVE Y - & REHEE 1T R IEE 1 (Orsingher
and Wirtz, 2018; Wirtz et al., 2019) -« 52 » EHELFULZ T - B2 UL Eh i HEE A W
GBS ETETT R DU ARIFIZS A E S A% KIFLAEEN RO - IS B SRt &
BB At gt sy

2.2 R —HREH
WA - HEEE MR E A A S H B S R A R EE EIREE K
FHIEIPIEE (Kokkoris and Kithnen, 2013) » AAM &S F5 e+ i 157 & HAE (E B0 22 L 2k
EZEE AIIE S (Chung and Darke, 2006 ) © Audrezet et al. (2020) FEFFHHIREHA
e N AT B AE b o IR BR SRR 22 « A e s s HERE A o ok e v B Fk
o MEREH SR EmEBIE SR - A - AP EEA R Rk im
L REAHBAEE. - DURIAE R 09 i i 22 ) b gt it B AR R 9 R = AR% (Schau and
Gilly, 2003) © Kt » FFZEWt9eas BiAmnt RGeS & Th R R 1 A BB IR A fRaR
(Robson et al., 2013) » KR RSB EY AN = EE B OB IE T I R SHGESS - A
e ) e £ T i 2 S SR A U EHUEL © Chen and Lurie (2013 ) BEZEE A& % E
FEE i e A B A BYEAERER - SRR ASRES - AIEEEREGN ALK - =
H L Nweikinil H S8 a R e s E AR & e E e - HEE
[ FEHH ER SR FIETAVHERE: (De Angelis et al., 2012) ©
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BEA MR B LTS B R R S E AR - (BRI iR iE B B A
Tl E R BH H SRYRBIE - #ER A MEH TR E RV EIEIEE 270 (Hennig-
Thurau et al., 2004 ) > {EF]fl (Chung and Koo, 2015) E H 541k (Eftekhar et al.,
2014 ) 72 W fle i BE LAY IR BR A BN S o FRA B IR 1T Ry BRLE A I BRI 2 7R 2
HEAS - tHES S T BRI & B UIRY R - AR — 25w (Islam et al., 2018;
Osgood and Tannenbaum, 1955) E7&FE—EMEF A (Cialdini, 2009) - #EFRFT R ELRE
FERY—E MR AZERY R MEARRE - BT GRS B TR (HRE L - Al
AT Ry PTREF S 5t ~ IHM BRSNS a2 - ST B A REETP K
&ZHi (Ariely and Norton, 2008) - ks T #ERFHIAVE 1T 50 » A& H SrUREE
SR H TR BLHIRATT Ry o AN » ZER A B LR G - S epi gy
CHIYRBEE » e FFEOR MR » 10 n] DAL S SRy <4 -
1E3EHEE) RRPs BB EE S E B AR SEEE E A L - BRI EE

IRISE T A HERE T Ry — Rt & O B 4 8Y (Garnefeld et al., 2011) - [K[ft
GhrTTEs B AEED 7 S BB AR A IEAHRE (Berezan etal., 2015) » HEGHEHIET
Ty B BURBRR A AR IE TR - BRAETE e Ho S R 7KEE (Affective commitment )

(Garnefeld et al., 2011) ~ REEE G (Attitudinal loyalty ) Bi{T Ky HEL3K (Behavioral
loyalty) (Garnefeld et al., 2013) -

BRI G 2 —HIHE S TR R B L R (Attached ) BiS (T

(Bansal et al., 2004) -+ BEGEFEETAA ~ USRI R bR R P HURE R SR &
IEEAHLL - (HFRE S SE R ZURY L ELEAS - JRRIE HEE SRR - BB
s - HREEEGEE - AR —EGSEE AR - R AW IEEE B
BHEESENBGEESETHE - RN ERAKZRE » RIS &GS By
T B - [KILL - ARWFEER S DA R -

Hla : %2 RRPs 3 /5 £ gl f 4 - AH AR QHRERBEF GRS RES -

STAEAR AN AR BLAD - Mg RRPs FY B R ie i L BE AR « e
RS - R E] Facebook B Instagram FFEHAHIHY o - BHREEHLBEREGEHAH
RIS & — EEER ARG TIIRRE - Kettle and Haubl (2011) {82500 H)
TEgs B mE—3ETR K EA—H < I ODREXRTENRE - B iEE
PEIMEE N, » FRARESREEE - SCEEE I 2 A R A A o A
RBVBIERE AR MR EN - EESGMFRENRREES  TUEBEEEES
HY RS B I SR B ) B TR SR EAS « [RIIE - SR S E R RS R s B e
KAVERIRE - fEEAHIR L a i B E e AR B E S — 507
K RIBLEEEETT HEBE A S0 GBI REEERY - &F E iR Inv IRk
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AR DIRF & H CIRR R Ry » BRI - AHTFeEE s FAIIGER -

H1b : £ F % #1485 % 1 RRPs 388 & oy /8 &% - B3 & %oy 5 R AE & ik
BLIEEHEG -

2.3 IEW§TRPE

IEM5REREE (Positive reinforcement) 8Ky H i AT RAELNBRRE S NiE S
PR TE 7] S B IEG T ) 9 [ i i M il S A R A R — 1T R YR58 « [RIpL 3]
DIFEFHEEHE I MR UARE S B 5 B 2ERVIT R - Garnefeld et al. (2013 ) #2F RRPs
tho ARENHY SRR/ N 2B S R — IRy - EIEEREEE A - HEE X
TR BN th A+ T e A L B T m IR - BRIFSEEE 5 BT K 50 BT
WAt BEE - AR AR SRS o THEE A B R ARG B T R A th e B
FEHE5 © Dose et al. (2019) HUMFZEHEEE - H—MMEAEMN S - A IHE I CTREL
AT Ry B IR SR BT R - LI AR < EEAY A Ve B B B 4 L W B =
S IEAHRR -

TESMsRN R v IF R A HERE 23w ( Expectation-confirmation theory )  (Oliver,
1980) ZKfFRE o M MERR B AR TR HITH B B SR SE RIAAS B B AR O A ey
A W EBIE B R B R i A e A E T - RRPs & —HBIZRE M8
ZAMYERE B AE ERR IR E NI E SR - T HAEEI K o R ERY A —
# (Disconfirmation) HEUK » #rE G ERRAVSER B - JERAHERR @2 TG
THE A SR R T R - TR T I 2 AR A R A A 7 i R B R e
FHE o KL - SEEERR RS - IHEE R EE B R A s © [
SEFSHARAE NI B 4 RS B — M r i (RIS RIRE IR R - L ERN
B RTSER R » MR ECE SRR G BB - S DA A L TR R I -
LERF - IEEE I E W E KA B IR A A a8+ RIS 2R 2 o o B B S
B & OFREAS - BEUEEIA NE B BN B E IR AR SRR RSB E R R
Bagkrnt®: o (R SEE AR AN A e B B e A L B R - S e R FIRRE
FEEAT Ry ML - [ | EBENRMEAGRTE NN - R S  HEEY
EE TR R ARGE e bE < 2 o KL - ARHFEs DL M B

H2 @ e B3G5 3LRIERT - BBV AL M S0 > RRPs S8 ¥ & & oy I R RBL &
k o
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A [E1 EEEEHRTEE

2.4 PRI P G I B AR

AFTSCArt » IEHTNS - SEEERIE R AGA e ik o (HIERg s imH — 2
i RS R - IRRIEZEE K RRPs i Ry AR AEED - 170 ZNSIE B & Ry 7 HUE R i
HENTHINE T - BE b - IHEH vTRe SR B HE B T Ryl e —TH EHERATR - (KL
TEREUEIEI RN - &R EEAS B SHEERES - SUR E3EBL - R —E 4805
FAKIEE A WREEE BE AT IE M © #1410 Ryu and Feick (2007 ) #EHRAEMIMYSEEKR/N ($50
vs $100) i RsZEHE HHEEIERE - AWoeilh btz B alae s FEAIANEG
B o IRIE B RS (Self-perception theory) (Bem, 1967) - AMM&rEHZM ARy
1T R AR R LRI - [FIFY - AMIL 8l AT KB CHEHEYRIEE - B
P B im @ HAE R — 21T Ry (Attitude-congruent behavior ) HYIHE » HIHE &
FEMLRERE ~ FHEARE - JFEITT R a8 A gl RE SRR NG IRE - Boi & H B Miim
(Fazio et al., 1977) -

S 0 7 RRPs fifTHY S SR FTEEE Y » R HEEHEMSHIERE
[ A6 e SRR S B 7 iy B BB R R 5 OF A« R BIVE A S i L — B0+ A
RKNIHBEE G R EE R IRG ISR - S&FamE E MR ie s E - #EmrvR
e e o DU - BTRAR B T R E R BUR E L  E R (TRBNAE R
K)o HEERIEE RS - (A ERR 228 RRPs I » RIRHE ML ECRE
WE L RGBSR BERE - PLIFAEIEI A Nt S B B B AT R L T Ry - 7
S SRR - R E CAIHEE T 2 RS A - RIS S A LAY
RIARERE - (HENEE S EERGIRR /a2 - Riler Rl NS ety I e L HEE Ay
B KRiEEH Qe BRVIEE SEUE A HEE - BogrdimB E e - BEmey

o &

%

2y

L

[%
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T FHBE TR R EMA S BRI ~ GRRETERE - T G L R R AL
RIES R RYTRIE  BERE - G T BRI AR ST I R A R HE P R
(Wirtz et al., 2019) ° RIS A FEARTE .2 fBE - 7RBIE B AN A AV E R AR
B A B AURHE - LU RN SR ST ey R A A i HE R -
B RS AHE A AR ECR -
e _EliaTam s E AN R S e B BN MR AE S - ST
5 BEER/ NERH R R AR s BRI R B A A - 5 B - Al
2 Ffr7R - 2281 RRPs PS4 SHE AT T R AR - — A2 S E <
WRE|—EMER  HBEEGEELECHIT RS R T E8EE - Kt~ edos
FEAHEIRIAERERE - {E5 HER) AR AN 2 DU AU HEBE I TR - &b H CRR R
RS - M H - SR NEE S e BN TS SO R - 52 AR
H B EH R SR AT DU P Pl S i 22 Bl RRPs 1% » H SRR 722 SRR -

N e

A B2 BRMBERTEE

Bt AR DU G -
H3: BEANCAGERM I HFREARGHBE ZRMTEHR -
H3a: %% ¥ RRPs L& EE @ AIAEBA K > FRMASMEEE A -

H3b : 54§11 RRPs &#AE > B EFAX » HWRMEALEHLBETRALLS -
2.5 SRS SR P i v A AR

PR K A (Cognitive dissonance theory ) s&HH Festinger (1957) FirfgH) » H
FEAGRBAEIR T E AR A SRR RN —EnYR AR R - a4 AL Zeny
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B3z - E TR ZE e g [RE I HE Ay B aR Bl AN 2 » S sl — RN AERYEE T - R BEAE A
JREESUCE A - FELAIEEREZE - IRE A DATRE — B O BELIRRE - A ER B Bsns
B B USRS RIS S IIRE R - BRI B RN B 5T Ry (Attitude-
discrepant behavior) A" 7 35 2 A A FH B 8 Y = ZE R K (Festinger and Carlsmith,
1959) o B AMEE BT Rl R E S8 AL O ZE0 - AIREEREE (1) FEERRE Bl
TR AHERF — 2 ~ () HEFEFSNERNLIERF — B0 (AL - (B EAE R
At SR ) 50 3) Bl —HEREEE (Trivialization) % 75K RHEREAIA T
('Vaidyanathan and Aggarwal, 2005 ) o FHIEL AT » F 515K A3 A 30 FH A0 8 e A B 2] O
HIRBEEERINGE » A RIUEMEIE R L & R - (HE AR R EMEE C
TR T B RE - Sl AT R B RR R U5 ) — B - B AR REERE ) - LR
fEfE IR RN RN A A EE T - BIAN - (T8 ERSZ 135 5 i 22 Bl ny B B R B
G5 RPBEILFAIIRGE - B2 WHEEE] | Eon (JEFRAYEEE)) K R agmEh<e%H
ANELAEE AT Ry » SR RR AT & HRBIHZ TRy (Festinger and Carlsmith,
1959) - BEEFERAIL T ER A MARERE J i+ (EA BOR R BB RO B B =R » Rl
A 2B S R RE E YRR RS 2 SCRFBOTRE » T DA 12 FLP s ML E R H Y
E A (Taylor and Booth-Butterfield, 1993 ) -« 7E LAl H 52 I3 G R RS2 21T Ry BLRE S
B RERRIER - (HEE SO R RITT Ry A EE 2 B SOP R iR SR RBRE B IR ~ BE
SRZY LR E FRAN S B R A AR R R T
MEZ » TERFNRFHERAUAESE T - EEee i E R EE T T I - A4
AR (Dissonance effect) » FLIFEMEAEBIBGE A E#% - IHE#H 7T A& AL
HHEEET Ry » WU G R B AAT - UAFREEIERRERE - K& - EHISEEEE
AN+ BRGNS P g ds - (6 AR R - A RERF IR Gy LB
EXIRJIRRE (DeLamater and Myers, 2007 ) ° Sherman (1970 ) #3545 IRF i #% Jih 7 AR
MRS A - HEASIRIKER ZE 260 5 HEERAIRES) - (e E8at
SAHIFEOR BT B CREE M SCEE B2 ) E F R N B R RS R
W RS ESERE SRR (0.5%7T) FRZBLeHES (2.5 £T) ¥
SRR - REEF B b % § (H i S BE AT SCFaly - RIS A i
EE R SCRER ~ EEHRIRT) - BEUCEE LK  AWFFE Ry bk
SRIELFIP RETE SRR » RN S RO T Ry S B B B iR B 1 - ISR R8 ]
DI T B tlenio SUE AR ) OSSR ET R » ERFHE A R st 2 B A TE RS 58
R R G KRy T BB R 55 - R DUERR BT ~ BRI ) - {BAE
PAACE SRS T BARRISERBR R ik B3 HAT Ry W B S R RE RS R
:1!5% °
BE o HETREER AR O RRI A E R B SC# HRERE - DUH
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FriEMEAET AR OBRERSZ - B4 » 205 N SR e E 2 s A e e AR 3
Ry THERUEEI M HEE A b (GBRAR) MU B2 BIF AL FRARRE - ZHEmA/ ) -
ZE S 5 ORI RE R DIRF AR R AN B R S - (B 8B AR 2 DU R L HE
1ThlRE » HIZHE AT EFEHLRE - LFURWIE— e HE TS A gEL
NS ROE B B BT R RN — IR - @A R R ARG & E RS
AT - (HER I SEIEE (8 Bo0) BS(EM A (FIIRERE) I - SEIEEIRm
SFHBRENYE 220 RRPs BB (Yoo et al., 2013 ) » [y b 11 2 2 S 301 B 5 7
R HeRRe A ERALE CHITT R R EiE i llUs, » (B RS ERARE) - Al (353K
RAIRLOEERRAN E » SRR HEBE A e IR A2 — T Ry T RLAII 2 SRR SRS » BRI
BE G HE B HEET REE SR m A S A - [RIFLRREHE S 2 I B RE (Jung et al.,
2021) ° Wirtz et al. (2019) HFgHREHHIE (Metaperception) J& RRPs iz HE H
SRARIIHEE] ] RN EE A E 28 RRPs FF » &3t B F A & /B HIE 5 Oy
TR MR B OISR ST A HEEE NS 2 82 FUR SIS, 2 8 A MRS 2 &S
B RSR AR - S RHRE L 228 RRPs HYEH -

MR FSlETE - AT SRR R PR AN BRI A —E 2 KU R A8 i A /N 5 [#E - AR
RE/EHEREHEEIy 22 B 7 =088 - et B A "THE S B TS E W
TEHEE T2 - B SR EOR S B A i aHUS o S AR BREEHUE RS | 5 AR5
ZHIZEOR S EEHEE R UEREGE (Tag) PR - BIEUIRBERIHT-R2X/ » HEH
HUFARR L8 Facebook Ht n] LASEHWASIE - SEfH 7 = HMI2 M E N EH - Wg A EHE
BERYE S BIEPREHE LR R o FUIRE - A0SR S8 i R R BT Ry
RIS ECR » R IERYSRR - EEEEI AR - MR BT Ry fk - AR
TAVE R ESR o (S EORINE S 0 EREVEE R E B S - TP RO B2 6
B E SNSRI R - R ZEE T DU ABSRAHEUEARLF] o /Y
IS o HERETT Ry R A Mg Ry R L » SCHERE & &y [RI L 2 AR SR AN KM - HRE Festinger

(1957) HYEFERER - BAIAFRIEN R - B E S H KRB JFEE ORI T R
(BIATAREEHERE ) - S E CHREE (FEmsEmaHE) -

REGT 43 S P RE MR I A/ NG FRAE AN [R5 R AT B30 © 7 Yoo et al. (2013) Y
WFSeEE B - S5 Th T < R AS I R oy LS (B L T B R E AN - (R R i8Sl ey
refa MR T RUERF] ) 2R - EEEAEARE B AT E IR E
— RIS EERE - SRS A S5 e m B RIERAIEE o SRIM » £E Festinger (1957)
HIWFFEERTE » 588/ NI B B HLHE R T RelRE » Sy e A8 BE s i BB RN A3 - Al
3 o RIS AR R E A BERE o AMISREEEHEE > =3 AL » I HEE T RS
FIT RN R %k - FRAIRERE /)N » (B ABERIAC KB N » R [RE 22 B35 B m A
P o SRS [ AMMUE IEHRERE DITH BRI A -
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|/~‘¢ RHER SR QIR

A W (ERH)

A B3 RBMKAERIRTEE

PRLL - BT DU N T RE
H4 © e  77 X @A B X R AREZHEHR -
Hda @ 5 B3R IEH,  RE S FHEBAR > HRAMRFLEKX

H4b @ % A & In R mEAE > RE S FHERL ] BHREABLEKX -

i

Héc @ 3RARZES F0F » KD SRR KRGS AT & 5148 B 509385 K3 » i fm 8 A ¥
S A R oS R PR o

3. K&

A Fazio et al. (1977) SCEEHEHY @ T RN F8 B i B 1 A 18 B G I 5 A 3555
FYEE - MM EFER (p465) 4 o AU RIERE « HIERAE MR
PN S i T [F] P B 2 B 5 2 B RRPs 11T » W H R ENESEANS S - BT
TR T AN [ B A 17 0 P R R B UR 9 59 - AN EEa T = B X — BRas oLt - ‘Eha
— DI Bk AR ES 3 RRPs S A Ae A S 2 B S g 18 BRI &GS - JREIEY 3w
HIHEERIHEELT Ry RIS A 5 32055 S K RBE IR FH I & 3 3 A AL B

(H1) - Bl R DR E AT [F R om P 5 B PR B Em AR AR (12
H3) - itk - EhE = [RIREREE — M mREae ) (H2 ~ H3 ~ H4) -
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31 Hh—

3.1.1 EEZEE

Bl EZEHIZEEE Hla B H1b - 350 RRPs Fa i HERETT Fy/2 TR REDUE
S B L RE RS - G PRt A B B A HEE < 2 - KIE - EEE— LR TR =
TEHE » o3 RS B Al A S A4 HE R ~ AR 2 m T OR SR A HE P BEOR HE B — R
A EEREGT - BRIV HEE /720 - WEIE Gustafsson et al. (2005)
Eil Garnefeld et al. (2011) Fra¥E .2 [ EIMEARGE B3R R g gy -

3.1.2 fEhl@FE

Hle— SRR L EBIGIR DU IR S EREE (Field experiment) » EEESIH Ty —
KRBEANFHIEGE o BB FEERETTE 20 BEE 50 B ] - DU R R
FEFIEES - IEUMHIRY - FITE N SR IRES 85 PERAE R - SPEPRHEER 5
H o HAIEEER 7 SGE IR EI R MR SIS BIHE — r EER  E IR
B - HRCE RS RRPs > QG ke A B S RNHE S AR R A THERE T ) -
IHEEA B IR LS — AR - B e e R L SHERERI ] - &S
U ERBERM S L - R RAE AR - HEOREL T EEE ) FEE - #5052
W5 Ee P IbmREE - 5 LHERRF 2 BE G AGE AN S W LS - prol bl
TRART LIRS B E HRERATESE - ILOh - il (RBEE Mt AE) SRz (R
Bl A te ) 7R - (EESHE R ALAE R &% o FIH EEE - =3l
R E—BWIRE E CERGE—MIET) - EREEZHEYECER G2
RRPs fo B i+ o EERAATR - FTFes SR S2 55 AR ERER H i DU B R
BT WSS Z R DUET TRAE T

31.3 SR FUETEREGE

(1) CIRsHERE ST
=RECIRHERE T AR HE (3544 ~ AEAERHEE ) MEERGHESE - =
R RIEZAE SO HFEREHENL - B054%E - NaZEE 2 IkET
—fEAER - RS A N — I T - 2 A HERE ST =R ANH] -

(2) [BREA&AEE (Affective commitment )
B RME ARG & — AN AR B0y adn] ~ BRI R AR L S R E AR Y O B AR P R

(Bansal et al., 2004) - B —MEEHIREE > IHIEE S BOEHE R B

2 HRMRERS » EHEE B SRS R AR - MEFRMEHE
RS - R R E A AR (Johnson et al.,, 2008) ° AWFFEL
EFRMEIEH Gustafsson et al. (2005 ) Ei Garnefeld et al. (2011) AiEEE 227
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A L RS RBEFGERR

Fr 7 BERERR - WAEEZINE LERRA L (BIRE) /Bhn - =
by~ RISERTRE - EF 47 -

314 EBREER

B —HE R 72 67 HIBREEA TR ZME  REKKFEESEENES
BHEHELESS & (FRHEEREE) - MEHEERAR 60 17 » AL 71.7% @ SEIHEEE 23.1
%o Hrb o 1 XABIEESEIL 20 X (43.3%) » FAEE S KELEFHLEF 24 A
(40%) o [HRERMEA&ZE &Y Cronbach’s a {E3E 0.859 @ BRER(EE R -

B[R] - A8 S0 BT Y A SR 3 B R 75 2 B RRPs BB BE NV 1 R AR G5 BH B AR (A
(F=62.19, p=0.004) ° Hr1» 2545 (M=5.69, SD=0.81) ¥} EEN5 IR 35t
ARG RN AREHEAH (M=5.49, SD=0.68) - MEZFAREMEE (p=0.644) - FfH
EEBERTE R RGE A IA#E S A AR HEE M (M=4.69, SD=0.47) - fEiRBEEINE
T AR E A R T £ 2 L L T R ERUEL Y - R RIS EE T o A S T
BRIMEAREE © Hla IS SCFE - (HBHIFZAEE R LEAHE - AREEENZR] -
H1b REZFF -

3.1.5 /i

B TR EINEH 2 RRPs » S KA A is 20y L E T
EAIREE BEE T H B LA B R RS - A 3E B RRPs T E v IR B B AR E T
I THZ— » AR BOL - HEREERBIEE SO R GBI H 2 i
SIS AR (5.69 vs 5.49) » (HAREMGTHAE AR o KIS B ENE TR ZE Wb
& WERERFECEB AL - E R — R E SR 20 #E R ARNE 1L
HRBRE AR o SR bl B S A S HE RO ARG R s B8 B - WK ERAAH A
% (M=5.53,SD=0.66) ~ 2Ki 2~4 RINEEZ (M=5.55, SD=0.76) LK 5 K
PLERIEE (M=5.15, SD=0.76) =Rl HBEZR (F=2.134, p=0.128) - &5
& (B RRIMEAGEY 22 A RIS AN RS2 2 A REenuE ol - B EE
BRI R S HEE - L EREa e B S B R HEE A L v] LUE R T 1S
HIRERE -

32 HE

3.21 EEERE
B e — 3 H I AS R A A U S BB o B R RO IR - R R
THECAPEBEAY TS RO RS - BB NG R EBRAE H2 B H3 - ARIBIE MR -

I 322 | December 2023
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HEEN AR A - MBS RO BT A B EE o gy R e AL A IR R R HE -
EARIE H BAISE i - AEE 2 B H R A R A A RIRVE RO - 52 0E 20
% o ERIEEI AR K A E AR B R - OB RO R E A (B
SHE R ERE - FARE A RERNRHE - RS S SR - WEER TS
BB CHIHEETT Ry - S &rai s B A e HE SR 3 CHIHERETT Ry - K - H5E
TEBE MR TR B A WA R R AREA - NIRRT A - &
JF R A A - RE I LR BRI R R S A R AITOR, - A E AR
FRfEZKAE » R » AREERLGHE 440 1 2 (BEEIR vs /) X2 (BT vs ) -

3.2.2 fEREFE

B RS EERE - RN TR e R PR A L% IV AN
EEAES - M EES - KEDDREEE - REPETIRETERARE - B
ffE Az In gy - MRS R A G H 20 SRIRAEANFIHTHELT © S2E)
FE finsdE TE Ryt URE L AT B SR - B(E 50 UC o /NERIRYECE R — SRR A EER - K
HERIR R Se B0y —(E T RERR - B8 4 A—# > EA ARG - B ERiER
TEELE - FATE XXM - BRI T A S B - R AR TR miA
DIGaEaAnz - | #3E RS ARG TRz - QA HEIZ — DRAET e B iR AR
Fro 8 M EEMAHEREEE - AR EEENE A nstagram (HEEERL) -

3.2.3 FESHRFHEERA

(1) BEREA /N
HEE A/ INFLET A B K HE - 53 BRI/ N B K AR - i R A 2 o W 4
RelUsy .z —30 ~ PO e —BEBE - 3532035 R G o0 B B R o A 118 A R
TEAE A Instagram 43 S MLEHE R ERRE 25 0 DIZwks 5 BB & - 45
RBEHIUSZ —B (M=2.00) BEL}BE (M=2.655) K—%H8E (3.862) WIFN
BCEHR A LL B R R B 2 B o ARSI EY 1/4 Bk NISIEY - — 23 Ry KAEED
(t=8.21, p=0.000) - FEHNTF - MEEFREEE PR MERZHETE
K AZEHIF ) 2 B S HE RS - A5/ NS R K AT RE g 28 -

(2) ¥R
SE R RERER] (FTEE vs R ) RPEE5m K - RS SR
M2 HE BTG RBEIERIEE » Wi EEEEE R B REAE
2 REL EA R E R - AR TR REEEERE | R E s
BRI HPTRE R I AR -
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A | RAEBH R QI RHERR

(3) BRI 7&E
[FE B — o 15 B ME 7K 35 18 IE H Gustafsson et al. (2005) E2 Garnefeld et
al. (2011) FrRC &R - LEHH 4 & » R 7 BFwFHRE - DHBRER
SREHIEE S EEEA LB (BB RN - BT - KM SERTE -

(4) EEERH
AT i ist HE G B SN (5 E (B R 7RG - (Had SR HE T B R 7R 54
HAIE B = A = IEAHEY (Bloemer and Odekerken-Schroder, 2003 ) - [Kliit »
B AR R S ERE o RBEIEH 2% Kim and Park (2013) FrfgHRY
2 - 3 3 B hIFRR B G & R EIHEIEER - B -

3.24 BEFER

AREEEILFT I 120 (R4 - 0B | fHEE AT MEGHEEAH 11943 »
HorR B 35 A ZMEE 83 A HIMERL 21 5% HTEEE 71 A > EREE 48 A o THK
MK R Cronbach’s o {H3# 0.892 » HURER(EE RITF - Ryt wBIGERBIVEE
AR - SRR MR TR E LARTHTT T - KT e B SR IRE
KASE B NS BT LG R 2 2 (p=0.647) -

AT E Se B R/ NETT AT CRE o KSR BTURSE ) B N TS
JRME A& RS GRS L (M . =6.13, M, =5.85, p=0.066) - {H7F [ B = -
HREFEZR (M, =628, M, =592, p=0.021) - H2 ER4} #1537 FF - H3 % Hayes

(2018) #&EEHY SPSS PROCESS Model 1 12 F& 1T R B R 43 A » 02 R #HEE
(Bootstrapping ) 5,000 KT IREE R AR ES o KF H S T AERE A/ 5 3 R madE - /)
HEE) (14 FHRTRERE ) = |~ RAEHE) (—HEVRER) = 2 BFETEEEEEL (1 =
BRI 2 = iR ) e AGEE R o 3 DUH R ARG R S B R R s
LT TR -

1S FEURIE R/ NEHB R RS (p=0.043) REEEER (p=0.077) 19E

WO RIS R RS (p=0.001) KIBEER (p=0.002) K ERRTE
B - RSN A IAREAS R AR AR - IR ERCRAVR R R AN - T T8

A FTSCR LB AT -

I 324 | December 2023



ETHHEE T-+EE 2= Al

&/

v K1 AHPRROESTER

1B RIEARGE BB SkE
FREL | HER | FRR LR FREL | AR | RRR LR
HHE 7.967 | 0.621 | 6783 | 9.191 | 7.905 | 0614 | 6.742 | 9.163
AERIAR/N -0.987 | 0.442 | -1.882 | -0.139 | -0.904 | 0449 | -1.816 | -0.053
[EREs e -1.483 | 0411 | -2.292 | -0.711 | -1.453 | 0428 233 | -0.643
HEEI AN x B AT 0.783 | 0.281 0242 | 1.347 | 0.786 | 0.284 | 0.246 1.361

a0 AREEETHE Ry Bootstrapping fhEHSE - DL 95% fFfEEHflET -

FRETSCRAT R E 4 ~ [8 5 iR » MUERS R BN S BRI R R - MERZEE
TE 18 R 7RG @%E%@t’¢%m%$%ﬁ%ﬁk%mm¥ﬁﬁ%’ﬁ@mﬁm
FIRF » (HARZRGT ERVBEE 2R - S IEIG5RIE i B 5 B30 B i B B R R 1
FERB LAY IRRERE BT AN = © AN » 35 Rl W%%EmﬁmﬁmT i e SZ
THRMEARGE (CRUERIE =0.58, 95% @ fFHAEM] =[0.215, 0.945]) =lEE R (FERE
=0.667, 95% * {SHHER] =[0.284, 1.049]) L » #E B 225 o SR8 E I B A8 B 2
K ZHREEE LR - #8152 - $HERREE - (ER R eE -

- S — - = WEF ———REF
6.4
6.4 — 4
6.2 P
6.2 \/ . P
6 P - '
- 5.8 P
5.8 -’ .
- 5.6
5.6 ’
5.4 54
5.2 5.2
HEEE/ N HERA N BERIA

A [E4 1BRUEAGERETRE A B5 BESEHAHNEE

3.2.5 /M

FEAR G & B IR IS0 T SRR A SZ 4 AV ES EhiA - 2R - 1R K
MRFHAERAE 7K HE Ry 0.05 IYIRTL FAREMET#E (p=0.066) - (HEERIAVBISAELERES
—E0 AEREEEKERNTEI T - H2 ARG SR - ISR AR R R 2 L
HEREHEE RO - IO - BF SRR S A NSRRI
BEE - KR R B SRA 5 A B R EAYP REIERERHE - PLRAASE) A/ N HRR
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l/’ﬁ U RERS R RSN

REBTRAL BN + H3a MR - HESR - /SRR TEN RIEREE (628
vs 6.08) SUELEIR (6.33 vs 6.22) HISEHINE 1 #R L ASSHIE— 6 » BB 1A
7 - (BETEHTRE - ISSR A IR REE (6.16 vs 5.58) BITTEIN (6.33 vs
5.68) M - K ERRBRTTRENTY - H3b ISR - Bk R A
I A B R M R S E R B D + (S B R REAE S EI  1
s -

33 #HES
3.3.1 EEERLE

B i ST H2 K H3 BYRER - JRENERES B FA1 S 3 A B (g s B A
fETE RRPs NIHEHRYREE BT R b iz g BE00 - B = HIHELLE H2 1] H4 Y%K
R JRENFEIRFEEET E s i ~ B IRAE M G B S A M G Y I R RE T - BB =
it 2 (BES=E vs ik =) X3 (U~ vp ~ KEEHE)) 232l ERERRE - 7
FHR R/ INAN[EI R SR AR R 2R B TR I B Em e R RE ) - [RINYY » i i 2 Bl HE
HEJE RF AR A Y 5 AR Bl Sl 2 D PR ER IR AV RSZ - # DL Ll 28 SN K B B By B
H A H R AR AR

TEIEETREER 2K - SREAIHE S B B E Ll B A - A LAY RB S i
TR © E R 7 bl B FRAN0 B G B R B R - BB = =y i X A TR .
BHEEEE - EBHEEIHCESENRBE I HETT RRPs - BEERETT "¥WEH
= TR E ) CREHEE 20 - Wil T R R E R G REEE R
B4 EH R - FIAEHE S 7 FSAHRY 2 B ekt S S e 8 A s SRy ERe ks - - i
YRR PT DL B T8 R A B E - U B BN i o B 43 S 0] DU A B A2
i B T HRE R A R R I OR - 35 H IRENE B R HYRCGRAFAE - RIS SEEh g - &
FERySUE R )N - — EARED S DR ELHERE T Ry R 2B SRt — /K
b ANEEEAEE) - FEA EREIR o AIEE 1 R SRR R RS R RS
QA= SR

L AR 3 E TH B B 2 NS R AR E — ML HEEE I E &2 - A[AISC
RRIETRE PR I » 25 PR AN K B G A R A AE - & 28N 3 iRy V FIE 2 2580 -
75 PN M Em B R AN R A A B A S gl 1 o R EE e, - 2%
ARG th AT IR

3.3.2 fEAETE
ARG AR FFATT @ B - 2 A 28 e B B — FU I T A 4 i 1 2
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B - 0SR20 E AT IE AR T HE R B - L ER R BE ERG Facebook
A (S8 Bl DHE FIOHBERPERR RGN (25 vs 100 vs 500) © H#E
a2 E T R R FE A R K HE - 35 R (1) ®5 © ZEREZHIFEAE Facebook ERIE 70
=5 8 (2) AL ¢+ BEORSAHIEAE D ERELE MR ISR -

XHFE RN e R % - AR HCERENES T - AR SR ER
Facebook HIH "5 N — B rIREMIHEEE S = - FHHCREAL 2 T A HEEE U7 AL AT REAR A
&) - BUANES T 4T -REAAES, ) 5 TE e iRny - HEE IR —E BkaAa - A
[FI R RE A A RE S AR A Se A FIAY L BRES o TS 2 —BRVRIBORE - AWTE2%
Ariely and Jones (2010) HYfEZATHSCBHAT AEERERA - (HATRHUREE 73 - FE 28
EITHHRR R C R AT - Ty Tl 2B IE B E B < H Y - AWF5e s AT A 2l
FH TR Ve FEFIA YRR RR R A HERERVES - M H A RAELL R
Facebook HIHH » | Bet&in T NHITHIR

Al B IR KRR

—E
FER S Ll Atk - RHHEZ AR « TR IR —E EAGE G - Bl
MK - BT PR EECE M - HEE IR E R ) o EHRE RS - BEHE
HABIETHE & SCFIF - R R MR - itk - AR 0 S AR E — R A
# o REEATRE B R S - HETSEHERSRETR » SCIE L/HEIE — R IR - &
G HIBFARZE R ~ BHEEZ RBE 15 R ARGE B T R i3 (Garnefeld et al., 2013 )
g% °

b

3.3.3 FESEIGFHEERA
(1) HEREA /N
HEEh < K/ NG = (8K HE - FHRETHIRE - B9t 5B — R R
HIRGHL - (55 R BE R ZERETE Facebook HEFEEANENEE - 55255
NEZDEA BRI AGEIRERE FHEEEEE - §iE 48 I B EHEERY
SR Ry 109.58 TT © #AE & - SEEIEHELE 100 TCLL gk DA 2 5 22
ERHEPERYTT By o HHNE BRE ' BB — 134T 100 JC » 84 250 0. - Ry 7
PR B R B RN K BB B - AR SeER E T = FE g - 43Ry 25 T ~ 100 JT
Ei 500 7T o BMIEIRELL 1 2] 7 BhAY R s i S sz M Y R - SRR
HEEh 25 TCHIEEIME Ry 2.69 43 » K2 B R IARAHEE - T 100 JTTHYSFEE
By 5.15 02 E RIS HEE - 500 JCHISEEE R 6.52 43 52 & A s HE
EERYERE o oS R S AN EERIBARTE » B 100 JTLA_ERYBL ST IR AT
EIHEE R CHEEI T VB - 1f0 25 TSI AN DI R E & 20
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I" RATIER R B RGERR

e E&ETEI:I*%T%%?&% » HIlEr iR 5 1T Re RV EEX
B MR - IFRy 1 HHUEE Haf{ﬁ 500 JCHIARTE » 5 T BE RN K B 3 A 2
FE  FEFXEL 25 TDE'JIQ(R*HI_J X(EJ%.ﬁ@iﬁﬁﬁﬁﬂﬁﬁéngﬁﬁgﬁﬂ ESJlidzS
S I TNEOERSSIPSE IR oy o = X Geli E ik 4= I=g i dWR o3 A0 S i) s e

(2) #EEE ST
BT W s EREFGZE R - W5 o Z 2l
WA R A B REHS B N HEEE RS B IRTEAE AT HE A - 25 U H
WRIE ARG AT — AR 4 P8 T HEERE - IHE R 58 B Efh
Facebook FY 2 F /=X » DUH]s2 & A4 » HERA ARk - g —
H e

(3) 1B R MEARGA BT T R SE K
BRI ARG E R — ~ B AR - RBERE =SSR E R N KIEERIA]
SHBESI Ry T IR E S E R A] A P 0m S8ra 2l BE A5
R B - SRR = H T RS R R EHIUE IR H Garnefeld et
al. (2013) FTE%RAVIT Ryl ERkE SR - A AR &5 X8R L2 T
ERFEB BRI KA PR S SRR R HIEE -

3.34 EEER
TER RIS SR 200 43R - [EIRCE A 158 £ - FHrh Bk 44 A > 2Ry
114 A » B8R 19.85 5% - ¥ 5 0 BT  E/HS 79 A B &GH &=
#Y Cronbach’s a fH:E 0.838 ~ 1T R E Gk &MY Cronbach’s o {H Ry 0.679 - Rt e iGE
ERn B AR A - AR/ NS A E DRI T =0T T -
B =R KRN o BREERTT AR e SRR AR
BRI » AR THEANEANE - BB R G RUEARGARY » FHASSRANER 2 P
TN o SEENR/ N TR B A B SUR AR EREE o MU AN E S R ESORE TRRRE - T2
JERHES T A8 7 E Y B SR AT -

v ®2 “RAFERBSTHER

RIR Al SS HHEE FH5FT5F F 185E BEME
HER/N 5311 2 2.656 4.021 0.020
HEE S50 0.894 1 0.894 1.353 0.247
HEEA/ N x HERE A =0 4.647 2 2.323 3.518 0.032
AR 100.380 152 0.660
HABL 4666.333 158
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ETHBEH B_THE H=H AI

o B HERE T A B SR e W E T =N R AR AR R R R o RS
HANE 6 Fr /s »+ 4E 100 JC (F=0.262, p=0.609) & 500 7t (F=1.147, p=0.286) HYJ
BT BTSSR (HAF 25 TTHVIEM T » AR B 2 ny 2l
J5¢ JFE HE PE BE R v 1 5 M AR B (5.50 vs 4.91, F=7.4, p=0.007) ° B SEEIA /NG
BB B A E - W 7 FR - BEE SRR HEE A R - B/ N

(F=0.381, p=0.684) - {HEIRZGIFEHEE A T - QEEEIECR » (SR ARG s

(4.91 vs 5.22 vs 5.76, F=7.28, p=0.001) ° SH&MERGREE 500 JTCHI R EEZE K
2100 7T (p=0.018) 25 7C (p=0.000) - 1H 100 JTEHL 25 JT. 2 [y 72 B AR
(p=0.175) -

600 | m e S e B 600

5.80 5756 5.80

5.60 5.60

e 5507

5.40 5.40

5.20 5.20

5.00 5.00

4.80 ' 4.80

4.60 4.60

4.40 4.40

255C 1007T: 5007, L A HEn=

A B6 HESXRHBEER A B7 TERX/IASHHRE

3.3.5 /&

BB — OSSR/ RO - H2 AR EERE - ENH MR T - A8
WARRITERIEARZG S © BEOh - FHRTSCR AR RIS HERE 5 AR - W ek s
A/NEHE R AR GRS BROR » H AR HEBE B Ry - SERYROR RS R M ARG i
A o BTSSR A HE R — 2 Haa JE1SSCHF - 5 5+ Bl i Hab RIESCRY - (HAERERE
RSB > AR A/ N SRR ARG IR B Hae ARIESTHRY - 2R
M+ FE AR & BT ORISR - 25 B2 25 TR - IRAERE D =d
e S0 EAENEE SRS R ARG - #5.2  EllsEREE A O Hem - RRE
{=ZEERAT RRPs Rf » 35 BORHERE IR EATRE HERS B R EPE S R RE AR - B
BB E R E SRR - K1 - AL 5 - ANE R N MR 3
EHERAEA S =G - Ha BI85 5 -
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4. FEmEL 2R

4.1 Fhiw
EEHBERIIIZETE - RRPs BHETGHTRES « 89N SR 0 B ek E A8 98k

EEiE@EE (Dost et al., 2019; Ramaseshan et al., 2017; Wolters et al., 2020) ° 2R > £
F RRPs 2R B BAREUIFE AR A2 BB - AW E et B EE S 2 N T
SERVASEh I HEEE S o - B N IRt e AU HL A A YR - Sl E Ry
TG - MER] LS ILA BT ES - B E R PR A SR E A
&t RRPs ZZEIRRHEEERYTT Ry A s a8 Lo F O SRR A g a g BN B 5 2 0l
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